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2009 has proved to be one of the most 
challenging years in recent history, driven 
by the fallout in the global economic 
markets. 2009 started out frighteningly bad 
and only showed modest recovery, starting 
June/July. The year ended in a small flour-
ish with a surprisingly strong Productronica 
(see Productronica Review on page 48).

However, recession is “the mother of 
invention” as some may say, and this was 
obvious to those who visited Munich. 
Although there was a lack of non-European 
manufacturers, there was no lack of dis-
tributors and reps from around the world 
who converged on Munich to seek out the 
latest equipment and materials to sharpen 
up their line cards.

Distributors and reps are the heart 
and soul of the electronics manufacturing 
industry, as many of our readers know. 
They act as your eyes and ears at events like 
Productronica to report back on the latest 
machines and materials that could help 
you improve your processes, improve your 
yields or just save you money. Read their 
predictions for 2010 on page 32.

At Global SMT & Packaging, this is 
also a time for review—where is the market 
going and what media solutions should we 
be providing to support our customers and 
readers in these regions?

China continues to be a hot spot, and 
the Chinese Stimulus Bill will ensure a 
continued demand for consumer electron-
ics well into 2010. Global SMT & Packag-
ing China continues to grow and is firmly 
established as the leading western technical 
magazine in this region.

India was not as badly affected as many 
other regions and continues to grow at a 
fast pace. In 2010 we will launch a new 
quarterly print edition of Global SMT 

& Packaging Asia, based out of our New 
Delhi office under the competent direction 
of Debasish Choudhury. Manufacturers 
throughout India, Malaysia, Singapore, 
The Philippines, Thailand, Vietnam and 
Hong Kong will receive this issue free and 
it will be available to others at a modest 
charge.

Another burgeoning region is Brazil. 
The electronics consumer goods market 
serving Latin America is growing every 
month. We will be supporting this market 
with a new trade show for Latin America. 
SMT Brazilia will be held in the May/June 
period, and further details will be available 
in our January issue.

January will also witness the launch 
of our newest website with a host of new 
features—so, lots to look forward to. 

Finally, as 2009 draws to a close, we 
want to wish all our readers a very Happy 
Christmas and a Prosperous New Year. 
We endeavor to keep you informed about 
all the latest developments around the 
electronics manufacturing world. It is only 
with your support and the support of our 
valued customers that we are able to con-
tinue to expand our resources and improve 
the level of reporting you need to keep 
your practices and processes up to date and 
competitive.

We look forward to continuing this 
process in 2010.

Warmest wishes,
Trevor Galbraith.

New year—new  
opportunities
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Technical Resources Company
Covering Florida, Puerto Rico, 
Dominican Republic

How do you expect to see business performing in your territory 
over the next 12 months?
After the worst recession in my 30-year career, I am very optimistic 
about business for Q4-2009 and throughout 2010. We’re already 
experiencing a large increase in capital equipment orders as well as 
our consumables business with activity levels that we haven’t seen 
for quite some time. Therefore, with this new activity, coupled with 
the “business as usual” trends in selective soldering, rework, inspec-
tion and equipment replacements, I feel we are headed for a much 
brighter 2010. While the stock markets have fared very well for the 
past 2 quarters, we need consumer confidence carried over to the 
housing and retail markets. These underlying economic indicators 
can have a major impact to the negative or positive with regards to 
our respective businesses. 

What are the technical trends in your industry?
Our region is rich with a broad base of customers from medical to military/aerospace 
to some of the world’s largest contract manufacturers and smallest OEMs and contract 
shops. That being said, we see “everything,” from 01005 placement requirements to selec-
tive soldering to some vapor phase discussions, cleaning applications, flip chip applica-
tions, and all types of advanced applications. However, while there are technology trends 
customers still look for “the best deal.” That’s human nature and where I see our business 
has truly changed in the last decade compared to my first two. This becomes a very tough 
balancing act between trying to solve some very challenging technical problems with anti-
quated equipment, limited budgets, the lure of used equipment, excess capital inventory 
and so forth. Reps and distributors must be “quick on our feet” to meet the technical as 
well as the commercial challenges facing our customers. We must better understand their 
new lean initiatives and other business metrics so that we can help them meet their techni-
cal challenges.

Lines: DEK, Assembléon, Vitronics 
Soltec, Aqueous Technologies, 
Austin American Technology, 
Christopher Associates, Koh 
Young, Japan UNIX, Valor, 
Teradyne, VJ Electronix, KIC, 
Bliss Industries, Inovaxe, Henkel, 
Pentagon EMS, IPTE, R&D 
Technical Services (pending)

trcflorida.com

Tonka Electronics
Covering Minnesota, North and 
South Dakota and NW Wisconsin

How do you expect to see business per-
forming in your territory over the next 12 
months?
Medical, instrument and industrial industry 
sectors remain relatively steady with some 
OEMs bringing back work formerly done at 
EMS companies locally and abroad. Re-
gional manufacturing by tier two and three 
EMS companies show signs of recovery with 
forecasts of a stronger 2010. Component 
availability is anticipated to be an issue as 
business improves, complicated by counter-
feit components. 

Lines: Aqueous Technologies, 
Bliss Industries, Cluso, ECD, 
Essemtec, IAC Industries, JBC 
Tools, Juki Automation Systems, 
Milara, Nortec, Orprovision, PRO-
MATION, REsys, Rehm, Sensbey, 
Sono-Tek, South-Tek Systems, 

Sue DeLadi and John Japs

“We’re already 
experiencing a large 
increase in capital 
equipment orders.”

How do you expect to see business performing in your territory 
over the next 12 months?
The business outlook for the next 12 months remains optimistic 
but cautious. Industry experts as well as customers estimate that 
sales will remain “flat” with a few customers looking to upgrade 
equipment, support and industry services. A diverse line card will 
be of most value to any representative in these trying times, with 
emphasis on production supplies and services over strictly the sale 
of new electronics manufacturing capital equipment.

What are the technical trends in your industry?
Technical trends within the territory continue to be directed at 
modular placement insertion equipment for smaller components 
(01005s) in diminished real estate on PCBs, as well as favoring post 
solder paste disposition equipment and automated optical inspec-
tion post solder reflow. Cannot overlook the cost-of-manufacturing factor as many local 
OEMs continue to evaluate “make or buy” decisions in regards to manufacturing in the 
USA or through a CEM in China, Mexico or India.

“Cannot overlook the cost-
of-manufacturing factor 
as many local OEMs 
continue to evaluate 
‘make or buy’ decisions.”

Frank  
Mascetti 

Pedro A.  
Carrasquillo, 
Jr. 


